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Tivoli / IBM Software Group     
Challenge 
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Based on previous successes with Tivoli, IBM Software Group approached PGPR to realign their 'business pillars' by strengthening executive visiblity industry-wide.     
Strategy and Action
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PGPR created an executive visibility program that included pitching Tivoli executives to top industry conferences and events around the country, and eventually worldwide.     
Results

PGPR effectively established Tivoli / IBM as a thought leader in areas such as e-business, storage and security through a 35% increase in executive speaking placements in just eight months. The sessions directly contributed to two major customer engagements. By year's end, speaker placements doubled the previous year's number.    
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